
The ABCs of Network Marketing Success:

A – Automation 
B – Branding 

C – Connecting

4



Today’s Class:

CONNECTIONS THAT CONVERT



Step-by-Step 
System:

Step

1 Identify Your 
Purpose



Step-by-Step 
System:

Step

2
Step Brand Yourself



Step-by-Step 
System:

Step

3 Launch Your 
Purpose-Driven 
Brand



Step-by-Step 
System:

Step

4 Connections That 
Convert



Process of the Baseball Diamond

GET STARTED
& ORDER

ACHIEVE RANK

TAKE A PEEK

MORE INFORMATION

PIQUE INTEREST



Track everything on your weekly activity 
sheet



Handling Objections

• Collect Them
• Agree
• Feel, Felt, Found



Get to the true objection
• What is generally the 

real objection is just 
fear. They need 
assurance that it will 
work. They will FEEL 
your confidence. That is 
why it is so important 
you see your success 
as a done deal. 



Serve their needs

• Swiss Cheese



What is your transformational 
statement?





Q & A
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